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Tips for a Startup Manufacturer in Negotiating Vendor
Contracts
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Manufacturers often do not understand the Vendor Agreements that they sign.
Accordingly, many of these contracts contain language that transfers large risks
to manufacturers without their knowledge. This article by Hinshaw attorney Jed
Bernstein helps manufacturers identify key words in their agreements in order
to protect themselves.

Read the full article on JD Supra Perspectives

"Tips for a Startup Manufacturer in Negotiating Vendor Contracts" was
published by JD Supra, March 16, 2017.
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