
www.sheppardmullin.com

Joint Ventures and Strategic Alliances

Sheppard Mullin has advised clients with respect to a broad range of transactions involving various types of
"corporate partnering" arrangements.

We have in-depth expertise in structuring and negotiating joint ventures and strategic alliances (whether a start-
up company, a privately held business, a public corporation or other form of joint enterprise) for resource and
product acquisition, distribution, development, infrastructure development, market penetration and risk sharing
purposes. We advise on all related ancillary agreements, such as marketing, distribution, license and supply
agreements.

Structuring and negotiating these very complicated transactions requires, in addition to legal guidance and
counseling, substantial business acumen and experience; all of which we have garnered through the depth of
our experience in these transactions. Our expertise ranges from start to finish including the formation,
operation, dispute resolution and potential liquidation of the enterprise. Our proven track record in advising
clients to select the right joint ownership structure and negotiate all related agreements has allowed us to close
these transactions efficiently and economically.

In addition, our attorneys regularly advise clients on the creation of investment fund partnerships. We also
serve as counsel to clients faced with financial challenges and have advised on restructurings and
recapitalizations, among other potential opportunities for our clients to remain solvent and productive. In the
unfortunate event that a dispute arises and cannot be resolved, our Litigation attorneys can step in to
successfully resolve these problems both in and out of court.


